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Vacancy: (Senior) Business Development Manager (United States) 

Position Business Development Manager/Senior Business Development Manager (United 
States) 

Reports To VP Business Development 

Location Remote, United States (field-based) 

Date August 2026 

Status Open 

About Trince 
Trince is a Belgian company dedicated to advancing cell-based science and therapeutics by facilitating the 
delivery of molecules into cells, both in vitro and ex vivo. The company’s LumiPore™ intracellular delivery 
platform, covered by a portfolio of pending patents, can deliver a wide variety of effector molecules (e.g. nucleic 
acids or proteins) into virtually any cell type, including hard-to-transfect immune and stem cells. Trince’s 
primary focus is pharma drug discovery and high-throughput screening. 

The technology not only makes it easier to introduce genetic material into cells in high-throughput but also 
ensures that this is done in a gentle manner. Trince commercially launched the LumiPore platform in 2024 and 
is actively placing devices with pharma and biotech partners globally. 

As our company expands its presence in the United States, we are looking to grow our team with a motivated 
Business Development Manager to drive commercial growth across North America. 

Job Description 
We are looking for a highly motivated and dynamic Business Development Manager to join our US team. In this 
remote, field-based role, you will be responsible for identifying and developing new business opportunities 
across the United States and building strong relationships with pharma, biotech, and academic research 
customers. The ideal candidate has at least 3 years of experience in device sales, preferably within the 
pharmaceutical, biotech, or academic research sectors, and a solid background in science or engineering. You 
will work closely with and report to the VP Business Development, partnering on business development strategy 
and execution. In addition, you will collaborate with and seek input from our Science and Technology Teams in 
Belgium to ensure a strong connection between customer requirements, market insights, and technological 
innovation. 

Your Responsibilities 

• Identify and cultivate new business opportunities in pharmaceutical, biotech, and academic research 
markets across the United States. 

• Build and maintain strong relationships with key stakeholders, including researchers, scientists, and 
decision-makers. 

• Collaborate with the Science and Technology Teams based in Belgium to understand product 
capabilities and effectively communicate value propositions to potential clients. 

• Contribute market insights and commercial expertise to the development of strategic sales plans, and 
execute those plans to achieve revenue targets and drive business growth in North America. 

• Provide ongoing support to existing clients, ensuring high levels of customer satisfaction and retention 
while driving the adoption and regular use of our technology. 
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• Stay abreast of industry trends, market dynamics, and competitor activities to inform business 
development strategies. 

• Keep close contact with HQ in Belgium for reporting activities and staying aligned on priorities. 

• Represent the company at industry conferences, networking events, and trade shows across the US 
and Canada to promote our products and services. 

• Support the Sales Team in translating our newest scientific and technological developments into 
marketing material. 

Job Requirements 

• Bachelor’s degree or higher in (bio)science, engineering, or a related field is preferred; an additional 
business degree is a plus. Knowledge of (non-viral) cell engineering is recommended. 

• A minimum of 3 years of proven experience in sales, business development, or a related role within 
the pharmaceutical, biotech, or academic research sectors, with a track record of meeting or exceeding 
sales targets. 

• Demonstrated understanding of the pharmaceutical industry, academic research landscape, and 
emerging trends in cell therapy. 

• Excellent communication and interpersonal skills, with the ability to engage effectively with diverse 
stakeholders. 

• Strong analytical and problem-solving abilities, with a results-oriented mindset. 

• Self-motivated and proactive, with the ability to work independently and as part of a collaborative 
team. 

• Willingness to travel frequently to customers and industry events across the United States, with 
occasional international travel to Trince’s headquarters in Ghent, Belgium. 40-50% travel with peaks 
up to 70% is not a problem. 

• You appreciate working in a multidisciplinary environment and are interested in working with 
international colleagues. 

• You are authorized to work in the United States; Trince does not provide visa sponsorship for this 
position. 

What We Offer 

• A challenging and varied role as part of a dynamic and innovative European biotech company. 

• Opportunities for professional development and growth. 

• A competitive salary and benefits package, including health, dental, and vision insurance, a 401(k) plan, 
and paid time off. 

Work Environment 
This is a remote, home-based position with frequent travel to customers and industry events throughout the 
United States, as well as occasional travel to Trince’s headquarters in Ghent, Belgium, to collaborate with the 
team. Trince offers a dynamic, innovative, and stimulating work environment with a competitive compensation 
package. The company operates in a setting where emphasis is placed on the quality of work, autonomy, and 
flexibility. 

Equal Opportunity Employer 
Trince is an Equal Opportunity Employer. We celebrate diversity and are committed to creating an inclusive 
environment for all employees. All qualified applicants will receive consideration for employment without 
regard to race, color, religion, sex, sexual orientation, gender identity, national origin, age, disability, veteran 
status, or any other characteristic protected by applicable law. 

 

Interested? To apply for this position, kindly send your CV and cover letter to Ms. Hanna Baert at 
hr@trincebio.com. 
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